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DEFINITE 
ADVANTAGES 


From Lawyers Title, 
you receive very 


definite advantages 


in know-how, in 
financial strength 
and in National rec- 


ognition. 








Lawyers Title insures titles in 30 of the 48 States of the 
Union. It is an old, seasoned hand at quickly and courte- 
ously solving the title insurance problems of the mort- 
gage banker, the builder, the life insurance company 
and the lawyer. It is also one of the largest, strongest 
and best known title insurance companies in the Nation. 

Over the years, the name “Lawyers Title” has become 
a symbol for sound title protection. It is a fact that a 
“Lawyers Title” policy helps make good real estate 
security almost as liquid as cash. 


Jawyers Title Insurance Grporation 
Home Office—Richmond, Virginia 


TITLES INSURED THROUGHOUT 30 STATES. BRANCH 
OFFICES IN ATLANTA, BIRMINGHAM, CAMDEN, CINCINNATI, 
CLEVELAND, COLUMBUS, DALLAS, DAYTON, DETROIT, 
MIAMI, NEWARK, NEW ORLEANS, PITTSBURGH, RICHMOND, 
WASHINGTON, WILMINGTON, WINSTON-SALEM AND WINTER 
HAVEN. IN 84 OTHER CITIES, LAWYERS TITLE IS REPRE- 
SENTED BY RELIABLE AND ABLE LOCAL TITLE COMPANIES. 
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MONTH'S COVER 


At the May 20th board of gov- 
ernors meeting in Chicago, Presi- 
dent Nielsen took a tip from an- 
other president whose address is 
1600 Pennsylvania avenue, N. W. 
Washington, D. C., and congrat- 
ulated both MBA nominees at 
once. Getting the famed Truman 
handshake on the cover this 
month is, left, R. O. Deming, Jr., 
Oswego, Kan., MBA nominee 
for president for the 1949-50 
term, and, right, Milton T. Mac- 
Donald, vice president, Trust 
Company of New Jersey, Jersey 
City, nominee for vice president. 
(See page 14 for detailed an- 


nouncement. ) 


ECHO FROM TEXAS 


“T attended the annual conven- 
tion of the Texas MBA at the 
Shamrock in Houston. The meet- 
ing had nothing to do with mort- 
gaging the Shamrock which is 
amply financed with oil. I did see 
Jesse Jones, however, loitering 
about the lobby, casting an ap- 
praising eye upon the lavish ap- 
pointments of this super-duper 
structure. 

“Innkeepers question the wis- 
dom of sinking so many millions 
into such a venture. But the money 
sunk in the Shamrock came out 
of the ground to begin with and 
Glenn McCarthy had put it to 
more useful purpose than the 
gold Uncle Sam digs out of the 
earth and then buries in a hole 
at Fort Knox. 

‘The Shamrock is spacious like 
Texas. It is rumored McCarthy 
built the Shamrock . . . on account 
of his claustrophobia. 

“The moral is, always give 
Texans elbow room—most of ’em 
suffer with claustrophobia in 
cramped quarters and will not be 
pushed around nor fenced in.” 
Clayton Rand, columnist in the 
Atlanta Constitution. 
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ADEQUATE TITLE INSURANCE 


Tue RECORD of every completed real 
estate transaction in Los Angeles County 
since the organization of the county gov- 
ernment in 1850 is contained in the files 
of Title Insurance and Trust Company, 
the largest title insurance organization in 
the United States. Only because its files 
are complete can the Company examine 
the title to land that is being bought or 
sold and then furnish policies of title in- 


surance as protection for new owners and 
lenders. Today wise lenders insist on ob- 
taining the title insurance that can be 
furnished only by an established com- 
pany with a complete title plant and 
ample assets. The insurance that is avail- 
able from Title Insurance and Trust 
Company — backed by more than $32,- 
000,000 of assets — is the modern safe- 
guard for mortgage lenders. 


TITLE INSURANCE AND TRUST COMPANY 


433 South Spring Street 


Los Angeles 13, Calif. 


FOR YOUR PROTECTION... 


BAKERSFIELD + SAN LUIS OBISPO + SANTA BARBARA «+ VISALIA + VENTURA « RIVERSIDE + INDEPENDENCE + SAN DIEGO 
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Government vs. the People 


How many of us realize how far the trend toward 
more concentration of power in Washington has 
gone? Our own business gives the perfect answer 


E HAVE reached a point in 


our national growth where our 


federal government, with its many and 
varied activities, them un- 
known a few years ago, has become 
so involved with the business and 
personal life of our people that it is 
sometimes difficult to tell where one 
leaves off and the other begins. 

We, in the mortgage industry, have 
seen various phases of this develop- 
ment in our field, first in one direction 
and then in another; and as each has 
developed, we have focussed our 
attention on it, probably to the exclu- 
sion of the much broader develop- 
ment—the general trend for govern- 
ment to go more and more in 
competition with its citizens. 


most of 


>> BROAD VIEW: Let’s take a 
look at the whole picture in our do- 
mestic economy, excluding the many 
complex activities on the international 
level. We have the Housing and 
Home Finance Agency, which num- 
bers such entities under its banner 
as FHA, the Federal Home Loan 


By T. S. BURNETT 


Bank, Federal Savings and Loan Sys- 
tem and Public Housing Administra- 
tion: Under the Department of 
Agriculture there is Farm Credit Ad- 
ministration, which includes the Fed- 
eral Land Bank, National Farm Loan 
Association, Production Credit Asso- 
ciation (subsidies—non-recourse 
loans), and Bank of Cooperatives 
(wholesalers of credit). We have just 
begun to warm up in enumerating the 
government lenders; the remainder 
embrace such important agencies as 
RFC, including FNMA, VA and the 
Federal Reserve System. 

Many of these agencies have given 
an exemplary account of themselves 
in the contributions they have made 
to the stability of our economic sys- 
tem and the welfare of our people. 
Others have proved to be just a 
crutch for inefficiency, subsidizing the 
marginal producer under the guise of 
social progress, and still others, in 
their planning dilemma, are contribut- 
ing to confusion and sowing seeds of 
discord among our people. 

We have certainly reached a point 


where we vitally need some modera- 
tion in government. We all ought to 
pause and do some forthright think- 
ing about what I choose to call The 
Doctrine of Indifference manifested 
by great masses of our people today. 
This philosophy takes the form of not 
giving a damn about the other fellow 

obtaining personal gain regardless 
of ultimate economic effect, and a 
want-something-for-nothing type of 
thinking. The arguments used by agri- 
culture, labor and other pressure 
croups that other segments of 
people and business have enjoyed ad- 
vantages and that they are entitled to 
a share of protection serve to illustrate 


our 


this point. 


>> THE OLD PRESSURE: These 
are tactics used in a pressure group 
economy which is what we have to- 
day. It is utterly selfish and in the 
end will lead to a thoroughly con- 
fused state where vast numbers of 
persons become willing to turn the 
whole sorry mess over to government 

as they are rapidly doing in Eng- 





Don't give a damn about the other fellow. Obtain 
every personal advantage you can regardless of its 
adverse economic or social effect on others. Let your 
thinking revolve around the idea of 
get-something-for-nothing — and 
the devil take the hindmost. Pres- 
sure, pressure. Always pressure. 





T. S. Burnett 


That's part of the Doctrine of 
Indifference, says Mr. Burnett, and 
it is being plainly manifested by 
great masses of the American peo- 
ple today much as any of them 
would hate to admit it. What Mr. 
Burnett says in this article is that 
the trend of the government to be- 
come more and more a dominating 
influence in the lives of its citizens continues to grow 
and no end is in sight. He would like to see some- 
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where some evidence that someone is getting a little 
sick of the whole business and would like to go back 
to the old fashioned principles of living on which 
the country was founded. At the moment he doesn't 
find much of that type of thinking around. 

And he has you, the mortgage man, in mind, too, 
very much in mind. He thinks we may be just as 
guilty as anyone else. We let our attention and in- 
terest become centered on one specific phase of the 
trend to the exclusion of others and fail to appre- 
ciate the broad over-all developments around us— 
developments which, if we don't watch what we are 
doing, may prove to be body blows to our whole 
private enterprise system. 

Mr. Burnett is well known to MBA members and 
has spoken at our meetings in the past. He is vice 
president, mortgage loan and real estate department, 
Pacific Mutual Life Insurance Company, Los Angeles. 








land and have done in other nations. 


The trend of the tide has been un- 
mistakable. The heavy hand of a 
paternalisti¢ state will stifle the 
free enterprise system that has made 
this country great. The suggestion 


that grants from government may be 


vccomplished with benefits to all 


evades the issue that only the dollars 
collected from the people can be dis- 
tributed back to them, after subtract- 
ing the added cost which government 
administration must exact. It evades 
the issue that dependence on govern- 
ment destroys the initiative of inde- 
pendence that comes from the need 
to think and work to provide for one’s 


family and one’s self. 


>> NARROW VIEW? 
our horizons 
fines of A recent joint 
statement by the officers of MBA and 
National Home 


Builders decries legislative proposals 


loo often 


we narrow to the con- 
our business. 
the Association of 
before Congress which would put gov- 
directly in the 
but at 


mortgage 


the 


ernment 


lending business same 
time asks for more help from govern- 
ment in other channels 

It is a thin veil that separates gov- 
ernment owned debt on private hous- 
We 


hese influences, with which 


and public housing shoulc 
i bl } ! hould 


ing 
wake up 
our industry is greatly concerned, are 
simply manifestations in our own field 


of what is going on all about us. The 


ereat internal danger today is big 


vovernment, which is already costing 


us approximately 30 per cent of in- 


come. Who wants security without a 


price tag? 

Chese government agencies are sim- 
ply carrying out the will of the people 
the Congress. 


as enacted by laws of 


Fortunately we have many capable 
men engaged in the administration of 


work The 


should be concerned with is that too 


government thing we 


few people are making their will 
known today 
Housing for instance is a very mis- 


understood problem in this country 
Most MBA 


sent life companies. The life insurance 


today members repre- 
business has a number of compelling 
reasons for being concerned with the 
formulation of a sound national pol- 
icy, both private and governmental, 
in the field of housing and mortgage 


lending 


>> It 1S 


proved standard of 


vitally interested in an im- 
housing for the 


\merican people because good hous- 


4 








THE PEOPLE’S SAVINGS AT WORK 


(Major investments of principal thrift institutions 


as percentage of combined assets) 
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coming soon? 
These figures show that U. S. 





When Mr. Burnett says “we are at the crossroads” in this fast- 
developing trend of the government taking over more and more of 
the activities of private enterprise, you may be one of those who 
thinks that “it’s the same old story said by someone else.” 

But look at the chart above. Note what has happened in just 
ten years. One-third of the people's savings invested in govern- 
ment securities as against less than a fifth in 1939. Of course, the 
war with its terrific expense is partly responsible; but another big 
factor is the government's widespread ramifications today as con- 
trasted with only a decade ago. And who would say that a halt is 


government securities are now in 
first place as an investment medium for the combined thrift institu- 
tions as against last place before the war. Mortgages, which prewar 
were in the No. 1 investment position, are now in second place. 
Investment in business and industry is third, as it was pre-war. 








ing undoubtedly contributes to better 
health and helps to increase the aver- 


age span of life. 


>> A more direct reason for interest 


in national policy with 
housing and mortgage lending is that 
high building 


activity is needed to maintain an ade- 


respect to 


a reasonably level of 
quate volume of loans. The stake of 
the 
loans amounts to nearly $11 billion, 


insurance industry in mortgage 
approximately 20 per cent of the 
assets of the life insurance industry 
and also about 20 per cent of all real 
estate mortgage debt. In addition, life 
insurance companies have in recent 
years invested in large-scale rental 
housing. Early in 1948 life companies 
had completed 24 projects represent- 
ing an investment of $138 million and 


The 


providing housing for about 100,000 
persons. Beyond that, there were 25 
projects under construction and in the 
planning stage representing an invest- 
ment of approximately $250 million. 


>> Regular and high level activity in 
home building is also of importance 
to minimize losses on mortgage loans. 
Both mortgage lenders and borrowers 
have a big stake in encouraging a na- 
tional policy designed to level off 
peaks and fill in the valley of the real 
estate cycle. 

The lenders’ interest and the pub- 
lic’s interest in the field of housing are 
substantially identical in the long run 
and and understanding 
are necessary in order to promote gen- 


team work 


eral economic stability. 
Each must recognize that at given 
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times our national resources of labor 
and materials are limited in relation 
to almost boundless desires for hous- 
ing, goods and services. We certainly 
encountered such an experience dur- 
ing the war and post-war period. The 
pent up demands aggravated by the 
problem of shifts in population, in- 
crease in number of families and in- 
flation, burst upon the post-war 
period. 

Never before has our economy been 
called upon to provide so much in 
the way of housing for our people in 
so short a time. The demand, among 
other things, was also heightened by the 
high level of industrial wages. Many 
more people could afford to own a 
home or a_ better than they 
could before and this was added to the 
demand for housing by returning vet- 
their The 
owner occupied homes, 


home 


crans and families. per- 
centage of 
before the 


approximately 40 


which war amounted to 


per cent, has in- 
creased to approximately 53 per cent, 
the highest we have ever known. 
The demand for housing is relative 
and the price level keeping pace with 
the high level of industrial wages, as 
it has until brought 


about a situation where the remain- 


recently, has 


ing demand for housing is consider- 
ably exaggerated. 


>>? BUGABOO: I think we 


much closer to being in balance be- 


are 


tween supply and demand in many 
sections of the than 
would have us think. High costs have 
simply priced many people out of the 
market and are postponing consump- 
tion. Housing today, in my opinion, 
is the great American bugaboo and 


country some 


aggravated more by politicians who 
appeal to people for political support, 
particularly to those in the lower in- 
come groups, than by the people 
themselves. All of this serves to under- 
mine general economic stability by 
trying to accomplish our objectives 
too fast and before we have an oppor- 
tunity to consolidate our gains. 
Artificial stimulation of money sup- 
ply, low rates, longer term loans are 
inflationary, as such devices multiply 
purchasing power and contribute to 
higher costs. Their employment 
doesn’t make sense during boom con- 
ditions. Paradoxically, in the midst of 
all this hue and cry for housing, we 
have less utilization of housing supply 
in most sections of our country today 
than we had in 1940. This, of course, 


is a product of rent control-—which 


is another subject, but one that must 
be reckoned with if we are to achieve 
equilibrium in the housing field. Rent 
control should be taken from the fed- 
eral government and brought to the 
local level in the manner provided in 
recently enacted legislation. Until this 
is accomplished its economic and po- 
litical aspects will not be reconciled. 


>> ROAD AHEAD: There are cer- 
tain goals to be achieved in housing. 
The position the government should 
take can be better defined: 


>> American families should be given 
an opportunity to better their hous- 
ing facilities to the fullest extent that 
the present stage of technology and 
resources permit, without undue sacri- 
fice of other requirements for a satis- 
factory life. 


>> The goal of 


more 


improved housing 
standards is a long range one 
to be achieved primarily by means of 
increased productivity not only in the 
housing industry but throughout the 
economy in general, instead of by 
financial devices instituted by govern- 
ment agencies. 


>> Maintenance of continuity of out- 
put in the home construction field at 
a high level of activity must be con- 
ceived broadly enough to allow for 
internal adjustments in the industry 
to clear markets according to cus- 
tomer demand and to permit appro- 
priate shifts from one type of con- 
struction to another. 


>> Public and private policy should 
also aim to prevent sharp up-swings 
and down-swings of prices in the 
housing field. Abrupt movements up 
or down create an unsound credit 
structure and lead to losses to lenders 
and borrowers and also dangerously 
affect the national economy. Timing 
in a basic housing program is most 
important and I deplore indications 
today that the administration will do 
its best to have Congress pass a public 
housing bill and start construction as 
soon as possible in order to counter- 
act the decline in private home con- 
struction. 
How 
down in the face of such maneuvers? 
I take no issue with the need for low 
cost public housing for indigents, fed- 
erally supported, perhaps, but con- 
trolled at the local level and provided 
there is an honest attempt made to 
make it as self-supporting as possible. 


are we going to get costs 
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>> Government should not attempt 
to influence or coerce the flow of 
mortgage credit or any form of credit 
to accomplish predetermined social 


aims. 


>> Government should not guarantee 
private lenders or borrowers against 
a loss on equity investments. To do 
so would remove from the private 
enterprise system the responsibility for 
its decisions and reason for its exist- 
ence. We came this with 
Title VI loans and the specter of yield 
insurance continued to be dragged 
across the horizon from time to time. 


close to 


>> Government should extend 
credit directly, as such action is very 
disruptive to unity of the market, 
drives private funds from areas of 
public action and creates still more 
demand for government intervention 
and action. Look at what has hap- 
pened to farm loans. The government 
has been chasing private companies 
into a smaller and smaller area in the 
country, with the result that we have 
an agricultural economy served 
largely by government lending. 


not 


>> Government should not provide 
capital for private institutions, since 
this results in giving a competitive 
advantage to some and often eventu- 
ally leads to ultimate control of the 
aided institution by government. 

So much for goals. Now consider, 
few policy issues and particularly in 
point with the subject of government 
guarantee or insurance of mortgage 
loans. The original plan behind the 
FHA program, namely, to provide a 
system under governmental sponsor- 
ship by means of which private mort- 
gage lenders could pool and insure 
their risks on an actuarial basis, ac- 
complished much toward restoring 
confidence in the mortgage market 
during the thirties. It has also given 
us a mortgage 
which enjoys the highest degree of 
marketability that mortgages have 
ever known. 


class of investment 


There is a place in our private 
enterprise system for a self-supporting 
system of mortgage loan insurance. 
However, in recent years the original 
intent of FHA has become distorted 
and increased emphasis has been 
placed on using the mortgage loan 
insurance program to accomplish 
special social objectives at the expense 
of maintaining an actuarially sound 


(Continued on page 20, column 2) 
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Food Store Loans 


Experience of a lender who has made a lot of them 


By F. Z. GIFFORD 


is one outstanding tactor 


PRYHERE 


in a loan on a one-story tenant- 


heated property limited operating 
cost. Cost is largely taxes, insurance 
and a nominal reserve for structural 


maintenance. It is a dominant rea- 
son why this type of loan is regarded 
with favor these days by institutional 
investors 

Our organization has made a great 
many of these loans in the past 15 
years and our experience has been 
eminently satisfactory. 
1934-35 
investors 


when one of 
had 


It began in 
our institutional who 
been out of the Chicago market for 
many years, resumed lending and 
adopted a policy of concentrating on 
retail stores, preferably one-story 
buildings with chain store occupancy. 
They cautioned us on ratio of loan 
to value, mentioned 40 per cent-100 
per cent locations, prime tenants, 5 
per cent rate, etc. Our first loan was 
Woolworth store on the south 
side of Chicago. Woolworth had 
made a lease in 1928 on a 30-foot par- 
cel and the rental was $550 a month 
looked like a 
lot of money. It was a long-term lease 
Store buildings 
around $3.50 a 
cubic 


on a 


which, in those days, 


graduated upward. 


then were worth 


square foot or around 25c a 
foot; and with the comparatively 
small building, it rapidly became a 
question of land value. Taxes, which 
were the major item of expense, were 
$650. or than a 
tenth of minimum rental. Land value 


was quoted in Olcott’s at about $500 


less 


running about 


per front foot. There were no recent 


sales, several vacancies stared us in 
the face and surrounding rentals were 
low 

We finally got up enough courage 
to recognize the earning value of the 
$1,800 a and made a 


land as foot 


6 


loan of $38,000, qualified at about 
30 per cent of our appraisal. Since 
then our loan has been paid off and 
Woolworth has doubled its space in 
the location. 

We 
ments of our good competitors not be- 
unusually smart but 


survived some adverse com- 


cause we were 
because our timing was right. 

We have made a great number of 
such commercial loans since that time. 
As I 
standing factor in this type of loan 
limited operating cost. Location and 


said before, there is one out- 


tenancy of course are extremely im- 
portant as these factors should be in 
any In my opinion, the strict 
mathematics of appraisal plays only a 
modest part in good mortgage under- 
writing. Location, tenancy, the ap- 
praiser’s good judgment, timing and 
proper amortization the factors 
which may, more than likely, make a 
good or bad appraisal. Of course, the 
rising market has been with us—slowly 
for a number of years before the war 
and rapidly afterwards. This, along 
with amortization, has undoubtedly 
saved many of our mistakes. This is 


loan. 


are 


what I mean by timing. 


Both before the war and since we 
have made a great number of food 
store loans. I am going to be fairly 
specific about this type of risk. In the 
Chicago area there are five major 
food store chains: A & P, Kroger, 
National Tea, Jewel Tea and High- 
low. The first three are national in 
scope and the latter two local. Up to 
1941 most of these buildings were set 
up for 30 to 50 foot operation. They 
cost $3 to $3.50 a foot and 
parking facilities were scarcely con- 
sidered. Today these units are run- 
ning from 50 to 100 feet with 6,500 
to 12,500 foot areas, and parking is 
of prime consideration, particularly in 


square 


outlying areas. 

Building costs reached a peak of 
$7.50 a square foot and are showing 
some signs of leveling off to $7 or 
possibly slightly less. Most of the five 
companies are expanding, principally 
in proven locations, and by that I 
mean where they have had a small 
unit they are relocating within a half 
mile or so in a large unit. 

There are quite a number of sub- 
urban locations where more 
of these chains has not operated pre- 
viously. Probably the majority of the 
new units are created by experienced 
developers for investors. 
These developers know the require- 
ments of the chain and the 
trick is to buy the vacant at say $150 
to $250 a foot (and I suspect that it 
may tend toward the lower figure), 
then obtain a lease which will develop 
a land value of $350 to $500 a foot. 


one or 


resale to 


stores 


This has been an active and profit- 
able operation and performs a service 
to the economy by putting vacant 
land to work. Food is certainly essen- 
tial and from this standpoint the 
background for investment is favor- 
able. But we usually lose one of the 


Mr. Gifford is president of Republic Realty Mortgage Corporation, 
Chicago, which has been an active lender in making food store loans. 
He gives you the details here of bow they got 





F. Z. Gifford 


into this field, how they make this type of loan, 
how investors regard them and their own think- 
ing of the security behind the risk. Limited op- 
erating cost is the dominating factor in this under- 
writing with emphasis on sound judgment, timing 
and amortization—and he tells you more about 
what be means by timing in the article. On the 
next page are some current data about store prop- 
erties in general and some observations of trends 
in the food store field as seen by the statistical 
organizations. 
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prime essentials in the lending formula 

the 100 per cent location. Food 
stores are usually in secondary locations. 
They are often thought of as special 
purpose buildings but we think this 
is not entirely true. We have seen this 
type of building switched around 
among five chains where one could 
not operate successfully for reason of 
local conditions, one of the other 
chains could. We have also seen them 
redeveloped for other use with minor 
changes. 

Generally speaking, as the smaller 
units are being given up now for the 
new large stores, the old units have 
been absorbed. A furniture store 
moved in one without any extensive 
remodelling and another was split and 
readily rented at nominal cost. 

Nevertheless, the factor of second- 
ary location and semi-special purpose 
must not be overlooked; and here the 
question of amortization does become 
important. At the present time, we 
are shooting for a 40 to 55 per cent 
amortization during the period of the 
firm in those cases where 
there is a lease penalty as referred to, 
giving consideration to this factor. 


lease; or, 


Most of the food chains prior to 
the war were accustomed to five year 
leases with various optional renewals. 
This is still their thinking today but, 
with the exception of Jewel Tea, most 


STRONG TREND TO SUPER MARKETS 


As Mr. Gifford points out in his 
article, the trend is to larger food 
units. At the beginning of 1949, 
number of retail stores devoted ex- 
clusively to food sales had declined 
and an even further drop is ex- 
pected before the end of the year. 
Sales in food stores, however, are 
only off slightly. 

And regarding the larger unit 
angle, a rather drastic change has 
occurred. The super market is be- 
coming more popular than ever. 
Super Market Institute, Inc., the 
super markets association, thinks 
that around a billion dollars will 
be spent this year in rebuilding, 
remodeling and opening new super 
markets. Last year the supers got 
$9 billion of the $26 billion spent 
for groceries and they say they'll 
do as well this year. Financing is 
a rather important problem for the 
industry right now. Another is 
checkouts. They’re solving the lat- 
ter with store re-arrangement. Still 
another is how to equalize the 
week’s volume with less emphasis 
on Thursday, Friday and Saturday 
shopping. 


Type of Location 


From an investment angle, the 
consensus of opinion seems to be 
that for the remainder of this year 
there will be relatively fewer specu- 
lative and investment opportunities 
in the store property field than at 
any time in the last five or six years, 
but strangely enough, not many 
seem willing to say definitely that 
the price peak for store properties 
has been passed. 

One research authority believes 
that, by the end of this year, prices 
will be from 1 per cent to 15 per 
cent below 1948; stores with chain 
store tenants, per cent to 5 
per cent less; primary locations 
(90 per cent to 100 per cent loca- 
tions) without chain store tenants, 
3 per cent to 10 per cent less; and 
secondary locations (less than 90 
per cent spots) 5 per cent to 15 
per cent less. 

International Statistical Bureau, 
Inc., in a survey of the whole real 
estate market published early in 
May, 1949, details the result of a 
poll it made of store properties for 
1948 compared to 1947. 


one 


% of 92 Cities 


Rents, 1948 compared to 1947 


of them have gone into ten year > 
leases, or substantial penalties in the om : we ae — 
event their option at the end of five oe location aaa po ane 
years is not exercised. This is particu- Secondary location sai ag ss ” 
larly true of the larger new units Prices, 1948 compared to 1947 
logically so because of the cost factors Primary location 90% 30% 20% 
and large investment required to pro- Secondary location 30% 20% 30% 
duce the unit. Sales activity, 1948 compared to 1947 

It is difficult to form any specific Primary location 50% 30% 20% 
pattern as to the rentals paid for these Secondary location 15% 20% 65% 
food store units. Probably the ordi- Listings, 1948 compared to 1947 
nary 50-foot unit in fair location with- Primary location 40% 40% 20% 

Secondary location 65% 25% 10% 


out parking will run $1 to $1.25 a 


square foot per annum and the large How much rents were increased in 1948 


units with parking in better-than- 
ordinary locations may run up to 
$1.50 a square foot per annum with 
the rental applicable to the building 
area. The variations occur in the loca- 
tion, the question of parking, and the 
term of the lease. Food chains en- 
deavor to obtain a rental which will 
show the cost on their volume of sales 
of less than 1 per cent. They know 
building costs as well as financing 
factors and when they want a loca- 
tion, they try to show the land owner, 
and particularly the developer, a prof- 
itable deal. When they do make a ten 


Less than 10% 
45% 
45% 


Primary location 
Secondary location 


year lease, they naturally try to obtain 
an advantageous rent. 

In our underwriting of these food 
store loans we set up estimated taxes, 
insurance, nominal item for repairs 
and take a 4 per cent management 
figure. We reduce the resulting net 
from the gross rental further by a 
vacancy factor of 5 to 7% per cent 
as a hedge for the term of the firm 
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More than 25% 
5% 
5% 


10% to 25% 
50% 
50% 


rental; we then capitalize the remain- 
der, after about a 2 per cent depre- 
ciation, at 6 to 7 per cent. The former 
rate is applicable where the location 
is better than ordinary, a ten year 
lease is involved or the amortization 
is heavy—or all three favorable fac- 
tors are present. 

I mentioned estimating taxes. This 

(Continued next page) 











x Recommended READING 





If you were unable to attend MBA’s three regional Clinics this year, most 


of the 


addresses given are available to you 


The Mortgage Banker previously 


published a list of available speeches made in Chicago and New York. Here 


is a new list including those previously offered as well as those given in Los 


Angeles 


sent the most complete discussion of the subject now in print. 


Mi 


recommended are the addresses of 


Mr. Ross, Mr. Dyke, Mr. Forster, Mr 
The Banker's Present Attitude To- 
vard Mortgage Investments, by Wil- 


liam A. Marcus, senior vice president, 
American Trust Company, San Fran- 


cisco 


The Effect of Present Econom 
l'rends on Mortgage 
John C. Clendennin, School of 
ness, | of California 


Financ ing, by 
Busi- 


niversity 


The Future of the Mortgage Busi- 
ness, by Harry G. Baldwin, Washing- 
ton Mutual Savings Bank, Seattle 


Research in the Building Industry, 


by ]. E. Hobson, director, Stanford 
Research Institute, Stanford, Calif. 
The Mortgage Market Today from 


Builder's | 


Bohannon, 


the Home 
David D 
builder 


ewpoint, by 
San Mateo 


Investment Aspects of VU ort gages 
from the Institutional Investo 
point, by G. D. Brooks, manager, In- 


vestment Department, The National 


I le wo 


Life & Accident Insurance Co., Ine.., 
Nashville 

Institutional Purchases of Real 
Estate, by David B. Gadlow, San 


Francisco, Calif. 


Security for Real Estate Loans on 
Industrial and Commercial Properties, 
by William L. Leighly, Dovenmuehle, 


Inc., Chicago 


Short Cuts in Servicing, by J. E. 
Benedict, Tracy-Collins Trust Com- 
pany, Salt Lake City 


Syndi- 
Van 


Profits Through Forming 
cates, by Thomas B. Knowles, 
Schaack & Company, Denver 


Sources of Mortgage Money, by 
Arthur M. Weimer, Dean of School 
of Business, Indiana University. 


General Business Outlook for 1949, 
by M. Joseph Meehan, Director, Office 
of Business Economics, U. S Depart- 
ment of Commerce 
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We will send copies of any you request. Some of these talks repre- 


Particularly 


Levy, Mr. Brownstein, Mr. Knowles, 


Leighly, Mr. Gadlow and Mr. Hobson. 


Industrial Real Estate Market for 
1949, by Roland R. Randall, presi- 
dent, Society of Industrial Realtors. 


Commercial Real Estate Market for 
1949, by Leo J. Sheridan, president, 
L. J. Sheridan & Co., Chicago. 


The Revised Re porting Procedures 
of the RFC, by Allen E. Freeze, Assist- 
ant Controller, RFC. 


Urban Redevelopment and the 
Vorteage Banker, by Holman D. 
Pettibone, president, Chicago Title & 
Trust Company. 


Institutional Purchase of Real Es- 
tate, by Mark Levy, Mark Levy and 


Company, Chicago. 


WBA Survey of the Real Estate 
Varket by Research Committee, Rob- 
ert H. Pease, Chicago, co-chairman. 


Sources of 
Harry Held, 
New York. 


Money bv 


Bank, 


Mortgage 
Bowery Savings 


Efficiency of Operations, by Joseph 
C. Hudson, Main and Company, 
Philadelphia. 


The Government Housing Program 
for 1949 by Raymond M. Foley, 
HHFA Administrator. 


Profits Through Forming Syndi- 
cates, by Robert C. Nordblom, presi- 
dent, Nordblom Company, Boston. 


Some Aspects of the Mortgage In- 
terest Rate Structure, by Lawrence 
Clayton, Member, Federal Reserve 
Board, Washington, D. C. 


The Market for Homes and Apart- 
ments, by Edward R. Carr, Builder, 
Washington, D. C. 


Gd. Loan Foreclosure Procedures, 
by Philip N. Brownstein, Assistant 
Chief, VA Loan Service and Claims 
Division. 


Profits Through Sale of Life Insur- 
ance, by Nathaniel Dyke, Jr., Presi- 
dent, The Guardian Company, Little 
Rock. 


The 


Interim Financing, by Warren R. 
Forster, Vice President, Hamilton Na- 
tional Bank, Washington, D. C. 


The General Business Outlook for 
1949, by W. Walter Williams, Chair- 
man, Committee for Economic De- 
velopment, and President, Continen- 
tal, Inc., Seattle. 


G. I. Foreclosure, Defaults, Servic- 
Filing and Payment of Claims, 
Sales and Settlements, by 
Jr.. VA, Washington, 


ing, 
Fore c losure 
QO. Sanders, 
D. C. 


Profits Through Sale of Life In- 
surance, by W. Braxton Ross, Second 
Vice President, Morrison & Morrison, 
Inc., Denver. 


FOOD STORE LOANS 


(Continued from page 7) 


can be doubly emphasized because 
taxes constitute the major portion of 
the expense and is a most important 
factor. We hope we have more than 
anticipated the being dis- 
cussed currently, that is a 25 per cent 
increase in 1948 over 1947. 


increase 


If you should happen to be caught 
with a property in the line of rapid 
growth, again the tax factor can hurt. 
I recall an this several 
years ago when, with some reserva- 
tions, we made a_ modest loan 
“around the corner from a hot spot” 
where A & P was located. Growth in 
this area has fortunately not hurt our 
loan, but it has certainly kept the 
owner scratching and he has yet to 
realize on the developed value. A & P 
had a series of options; and although 
they have made various concessions 
from time to time for additional space 
over which the control, 
they are still in the property after 
eleven years at a modest rental com- 
pared to present day values. 

Food store 
active currently. Over the last eight 
months we have made about $1,500,- 
000 of these loans, averaging $50,000 
to $60,000 each, some being multiple 
tenancy properties. 


instance of 


owner had 


loans have been very 


Again let me emphasize my general 
thesis: good judgment, timing and 
amortization. Your adaptation of 
these factors in loan underwriting will 
determine your and the 
number of workout cases during the 
period which may still catch many of 
us and certainly the younger genera- 
tion. 


success 
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Our Aging 


Population 


% A long term view of a trend in our 
national life that some day may have 
a vital effect on the loans you make. 





NTIL fairly recent decades, our 
country was characterized by 
the youth of its people. We had 


grown rapidly through heavy immi- 
gration of relatively 
women, and this, together with high 
birth rates, swelled the proportions at 


the younger ages. 


young men and 


The effect was to diminish the rela- 
tive importance of those 65 years of 
age and over. Thus, in 1900, in a 
total population of 76,000,000, only 
t.1 per cent were in the 65 and over 


age bracket, less than in the more 
stabilized countries of Europe. 
The older were relatively few in 


number and they were readily ab- 
sorbed into the normal family life of 
our people. No wonder they attracted 
relatively little attention! Certainly, 
there was little awareness of a serious 
economic or social problem arising 
from our older people. 


>> GREAT CHANGE: But condi- 
have changed in the last 50 
Immigration was virtually cut 


tions 
years. 
off in the early ’20s. Our birth rates 


have declined rapidly and, despite 
the wartime resurgence, the outlook 
is for further decreases. Then, to 


round out the picture, the advances 
of medicine and of public health 
work have saved progressively more 
and more. 

At the beginning of the century, 
the age beyond which three-quarters 
continued to live was only 24 years; 
but, currently, it is 60 years, and 
according to the forecast for 1975, it 
will be 67 years. At the half-way 
survivorship mark, the figure ad- 
vances from 58 years at the beginning 
of the century to 72 years currently, 
and the indications are that it 
be about 76 years in 1975. 


will 


Mortality conditions in 1900 were 
such that a young man 18 years of 


age starting out on his productive 
career had a chance of one in two 
of reaching his 65th birthday. Today, 
the same chances of survival are two 
in three. 

Taken together, the three factors 
cessation of immigration, reduction 
in the birthrate, and improved sur- 
vival have radically changed the 
pattern of our age distribution in the 
past 50 The census of 1950 
according to latest estimates, 
show more than 11,000,000 people 
over 65 years of age, or 7.7 per cent 
of our total population. In other 
words, the proportion of older persons 
has about doubled in the last half- 
century, and the absolute numbers 
have almost quadrupled. 


years. 
will, 


>> WE LIVE LONGER: Not only 


are more people entering the thresh- 


old of old age, but the outlook for 
living beyond that age has also 
improved. For the average person 
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% By Louis |. Dublin, statistician 
and second vice president of the 
Metropolitan Life Insurance Co. 





now at 65, the expectation of life is 
13 2/3 years, about two years greater 
than in 1900. 

Old age is a significant period of 
life and will be increasingly so in the 
future. 

Since the turn of the century, our 
population has become increasingly 
urbanized and_ industrialized. In 
1900, our cities and towns included 
only 40 per cent of our people; in 
1940, the figure was 57 per cent, and 
by 1950, it undoubtedly will be con- 
siderably higher. 

Now it makes a lot of 
whether old people live on the farms 
or in the cities. When we were pre- 
dominantly a rural and agricultural 
people, the old were still useful in 
the home and the farm. They 
found a ready acceptance in the large 
their children and grand- 


difference 


on 


houses of 
children. 

How different the situation is today 
when sO many of them are concen- 
trated in the cities and dependent for 
a living on a job in industry or trade! 
And with the housing problem acute 
as it is, the small flat is certainly no 
place where the aged parent can be 
absorbed by children raising their 
own family. 

Nor is it to be overlooked that the 
dependent aged parents of today have 
fewer children to share the burden of 
their support than was the case half 
a century ago. 


>> AID FOR THE AGED: This is 
the picture that confronts us. What 
are its social and economic implica- 
tions, not only for the aged them- 
selves, but also for the nation? What 
about our aging population? 

First, there is an economic problem. 
A large proportion of them are in 
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ABRAHAM LINCOLN'S 128,775,000 MISTAKE 


in 1930—a classic miss of only 128,775,000. He fell 
into the error of assuming past gains would continue 
with no change. The same mistake has been made by 
many others in estimating population trends. 

But some peoples do seem to maintain rather 
regular gains in population increase and thus further 
confound students of the subject. For instance, the 
60,000 Frenchmen living in French Canada in 1763 
now number over six million and next year will con- 
stitute a majority of the Canadian population. If 
Lincoln had been speaking of these people rather 
than his own countrymen, bis guess might have 


As our population becomes more and more heavily 
concentrated in the older brackets, as Dr. Dublin 
points out, it is also becoming larger and larger. 
The census bureau estimates that it will bit 150,000,- 
000 by April Ist next year. That's a gain of 19,000- 
Prosperity and the war were 


000 in ten years. 
im portant contributing factors. 


The census people are guessing only a year abead. 
Estimating population 
© 


They are playing it safe. 


trends over long periods is tricky business as Abra- 
ham Lincoln would have agreed bad he been around 
in 1930 to see how far wrong be guessed. Back in 
1860 be forecast a U. S. population of 251,688,414 





need of material help for their sup- 
port. In 1945, the peak of our war 
effort, when every hand capable of 
work was called into the country’s 
productive efforts, only one-third of 
those 65 and over were then either 
employed by others or self-employed. 
The latest available figures for this 
year show that only one-quarter of 
those 65 and over are employed. 
Among men at this stage of life, 
the picture is naturally better, the 
proportion employed being about 45 
More than one-quarter of 
in agricul- 


per cent. 
these employed men are 
ture. Apparently, farmers stay on 
the job after age 65. Outside of agri- 
culture, the large majority of the aged 
men are no longer in the productive 
forces of the country. Quite under- 
standably, only a relatively small pro- 
portion of the women 65 years of 
age and over are still at remunerative 
work, namely about 9 per cent, and 
we must not forget that women con- 
stitute the larger number of the aged 
in our population. 


>? NOT ALL DARK: But the pic- 
ture is not as dark as it appears at 
first. There are definite and encour- 
aging offsets to these economic handi- 
caps. 

>> First, there is the Old Age and 
Survivors Insurance feature of our 
Social Security program, under which 
one and a half million aged persons 
are now receiving benefits. This is 
designed only to provide for mini- 
mum needs. 

>> Second, there is the ever-increas- 
ing number of private pension plans 
made available by commercial and 
organizations, through 
which over a quarter-million of their 


industrial 


10 


pro ved accurate, 


retired employees are receiving sup- 
port. Other pension schemes, includ- 
ing those in the railroad service, the 
governmental retirement plans, fed- 
eral, state and local, provide income 
to almost three-quarters of a million 
persons. 

In addition, approximately one 
and a half million at ages 65 and 
over, or about 13 per cent in this 
age category, received their support 
from investments or from individual 
annuity contracts. 

Yet, in spite of these provisions 
made possible by official and private 
old-age plans and by personal thrift, 
a large fraction of older people, 
namely, close to 40 per cent, suffer 
from economic hardship under pres- 
ent conditions of high living costs. 

About 2,000,000 persons 
their support from friends and rela- 
tives, and two and one-half million 
receive old-age assistance, made pos- 
sible under the Social Security Act 
by grants from the Federal Govern- 
ment and the States. 


receive 


>>? MUCH TO BE DONE: The 
provisions which exist for safeguard- 
ing the economic welfare of the aged 
leave much to be desired. The Fed- 
eral old age and survivorship benefits, 
it is generally agreed, are defective 
on several counts. 

>> First, they do not cover about 25 
million gainfully employed workers 
primarily in agriculture, the self-em- 
ployed and those engaged in domestic 
service. 

>> Second, the benefits under Old- 
Age and Survivors Insurance are 
totally inadequate under present con- 
ditions, the average monthly payment 
per aged beneficiary being only a lit- 


The 





tle more than $22. It is hoped that 
the revised statute will permit those 
who have retired to receive their bene- 
fits even though they earn more than 
$15 monthly, the present limit. I be- 
lieve that it would be desirable to 
increase this limit to some figure such 
as $35 monthly, and if the Social 
Security benefits were generally broad- 
ened, no limit need be imposed on 
persons over age 70. 

Old age pensions sponsored by in- 
dustry are growing apace and have 
become an important branch of the 
private life insurance business. The 
average benefit under these plans is 
currently at the rate of $48 monthly. 
When supplemented by the benefits 
from Social Security, they should meet 
the essential requirements of the large 
majority of those who reach the re- 
tirement age in those covered in- 
dustries. The limitations are still very 
real, however, since the fraction of 
workers now protected under such 
private pensions plans is not large. 


>> DANGER AHEAD: But unless 
the movement for more and larger old 
age assistance benefits is checked, it 
promises to become the primary 
source of support of older people in 
many parts of the country. It is 
already becoming a football of poli- 
tics and an enormous financial burden 
in some areas. If we do not take care 
we may approach something akin to 
the ill-advised Townsend Plan which 
for a period at least held the stage 
of public discussion. 

The well-being of the aged involves 
much more than the correction of 
their economic difficulties. Those fa- 
miliar with current conditions are 
well aware of the serious emotional 
and health disturbances that confront 
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THE MISTAKE HERBERT HOOVER NEARLY MADE 


One of Dr. Dublin's observations is that with the 
prospect of a more aged population in the years 
ahead we must seriously consider what changes in 
our national life must be made to accommodate this 
trend. We must consider bow to profitably employ 
these older people and how they can utilize their 
time more adventageously. With a 150,000,000 popu- 
lation and continuing to use and increased industrial 
efficiency, this country may well be faced with the 
problem of spreading employment and a more judi- 
cious use of leisure time. 

This recalls an event of depression days concerning 
President Herbert Hoover. He had long anticipated 


the possibility that the government might have to 
look into the matter of leisure time and had been 
considering a study of the subject. But he never got 
around to it because Old Man Depression bit fast 
and cut deep. With thousands being thrown out 
of work daily, a study of leisure time would hardly 
have been appropriate for those days. 


But the problem that Hoover foresaw may be back 
at our doorstep again one of these days. It’s only 
logical that with industrial efficiency always increas- 
ing, relatively less work must be done by man— 
which means he bas more leisure time. And of course 
it’s the older groups who get hit first. 








them. We have scarcely scratched 
the surface of this phase of the life 
of older people. 

Housing for elderly people is par- 
ticularly distressing under present 
conditions. Few communities have 
done anything in particular to pro- 
vide the kind of housing old people 
require. Living with children or rela- 
tives is no solution, although many 
are forced to do so with the conse- 
quences of much friction and unhap- 
piness for all concerned. Few wish 
to live as boarders or in institutions. 
The great majority wish to have a 
home of their own away from their 
children. They wish to be close to 
friends and other people of their 
own age with whom they can spend 
their leisure. 

In recent years, a strong movement 
has developed to have more adequate 
housing made available for old peo- 
ple, especially of the type adapted to 
their needs. In Cleveland, for ex- 
ample, the Rose Foundation 
worked out an interesting program. 
This philanthropy has placed many 
of its clients in families where they 


has 


can enjoy a wholesome environment. 
It has also acquired a number of 
apartment buildings which are open 
to old people, both couples and 
single. 

This type of subsidized housing, 
especially designed for the care of 
older people, is spreading to other 
cities. New York, for example, has 
made some progress in this direction. 
The waiting lists are long, however, 
and much is needed to meet the de- 
mand and to replace the institutions 
of the last generation where old 
people with limited or no funds were 
compelled to go. 


There is also need for much thought 
and action to meet the medical needs 
of old people. Some services can be 
rendered by the official health de- 
partments. But the largest measure of 
care must the hands of 
private physicians and an increasing 
part should be left to the ministrations 
of the local voluntary health agencies. 
A pressing necessity is for a larger 
number of beds for aged invalids and 
semi-invalids. A special type of insti- 


remain in 


tution is evolving, different from the 
old custodial institution. 


>> TODAY’S PROBLEM: A 
serious difficulty which those who 
minister to the older people have 
observed is the boredom and sense 
of frustration from which so many of 
them suffer. A wider extension of 
remunerative work would help to 
solve this problem. But even when 
older persons are no longer capable 
of remunerative work, or when they 
do not wish to work for a living, it 
is desirable that they have some con- 
genial avocation or activity to pre- 
serve their morale and thus have the 
feeling that they are still useful to 
themselves and to others. 

Our aging population is a problem 
which is becoming increasingly acute. 
The number of older people will 
continue to grow. Now is the time 
to meet the situation. Unless we do 
so, intolerable conditions may de- 
velop a decade or two hence, and 
it will then be much more difficult to 
make the necessary adjustments than 
it is now. 


Illustration courtesy of Nation’s Business, Chamber 
of Commerce of the United States. 








While our population is becoming more aged, as 
Dr. Dublin shows, the men who run American busi- 
ness—the mortgage business and others as well— 
are a little older than the men who held the same 
jobs not too many years ago. 

The average age of corporation officials now is 
seven years older than in 1929, a current study shows. 

Age of management executives in 65 representa- 
tive businesses, average age of all officers, excluding 
chairmen of boards, is 54 years at present, compared 
with 47 years in 1929. Company presidents averaged 
53 years in 1929 against 59 years now. 


Senior officers as a group, including presidents, 
vice presidents, treasurers, controllers, and secretaries, 
averaged 48 years in 1929 and 55 in 1949. Junior 
officers, normally regarded as replacements for the 
senior group, are not much younger than their super- 
visors, averaging 52 years. 


The statisitics are a little surprising and demon- 
strate that many companies should soon start train- 
ing replacements for top policy making positions—a 
good argument for a greater use of our Mortgage 
Banking Seminar by MBA members. And, inciden- 
tally it is not too late to register for this course. 
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GOVERNORS APPROVE PROGRAM FOR GREATLY EXPANDED MBA 
SERVICES; MORE CLINICS AND MORE RESEARCH ARE PLANNED 


( NE of the most far-reaching de- 

taken by an MBA 
reached at 
Chicago 


cisions ever 


board of governors was 
the May 20th 
where a report by a special committee 
headed by Byron T. Shutz of Kansas 
City was unanimously adopted and 


which, when put into effect, will mean 


meeting in 


extension of services and 
Officers 


board members concluded their delib- 


a broadscale 


facilities for members and 


erations on. this move in 
full agreement that it marked one of 
taken 


member- 


expansion 


the most important steps yet 


by the Association to make 
ship of maximum value and, at the 
Same time, increase the national pres- 


tige of the organization 


Main points of this program are 


>? LIMITED MEMBERSHIP: So 


that the Association can better serve 
1 certain type of lending and invest- 
ing institution, it is proposed that a 
new class of limited membership be 
established, any firm which 
qualifies for regular membership ex- 
that it 


office-holding privilege 


open to 


cept will carry no voting or 
Our corporate 
charter is to be amended to effect this 
change and counsel is now studying 
the proposal from its legal aspects. 
Some institutions want the benefits of 
MBA membership but are not in a 
position to assume the responsibilities 
which voting, holding office and pol- 
icy-making entail This is believed 
to be a proper solution. Dues will be 


the same as for regular members. 


>>? INCREASE IN SERVICES: 
From the member's standpoint, the 
most important change will be the 
greatly-expanded services which the 


Association will be able to render 


[t is planned to supplement MBA’s 


regular regional Clinics—always held 
York this 
Angeles——by 


in Chicago and New and 


year a third was in Los 
a series of smaller clinics, probably as 
many as eight or ten during the year. 
With 


spread all over the 


these, our program can be 


country and es- 
tablish a far closer contact with mem- 
communities than 


bers in their own 


has been possible 


lo accomplish this, an additional 


executive will be added to the Chi- 


12 


cago staff to take charge of these 
clinics. In addition, he will inaugu- 
rate a field program for the Associa- 
tion embracing personal contact with 
over the country and will 
assist with Tuer MortTGAGE 
A committee of five will be 
President Nielsen to secure 
He will be se- 
mortgage field and 
with all as- 


members 
also 
BANKER. 
named by 
this new staff member. 
cured from the 
will be fully conversant 
pects, procedure and operations within 
the industry. In his personal con- 
tacts, his conduct of clinics and prep- 
aration of THe Mortcace BANKER 
he will reflect the experience and 


knowledge of one who knows your 


business fully. 


Che third phase of the program 
calls for a greatly enlarged research 
program. An appropriation is to be 


this and the co- 
operation of other associations, now 
working in the mortgage lending field, 
The committee ex- 
pressed satisfaction with the MBA 
research work already done but, under 
program, it will be expanded 
an extent that the mortgage 

long notorious for the lack 
of vital will take its place 
among other industries in being able 


set up tor purpose 


will be sought. 


the new 
to such 
industry 
statistics 


to base its operations upon the known 
facts of past experience. 


>> WASHINGTON OFFICE: An 
additional committee is to be set up 
to have direct supervision of the MBA 
Washington office and work in closer 
contact with it. 

A considerable expansion of th 
national 
Extensive 


govern- 


activities centering in the 
contemplated. 


and 


capital are 
research in legislation 
mental administration are planned 
and the new Washington committee 
will direct this work. It is anticipated 
that a continuity of direction will be 
assured for this through 
three-year appointments. It is be- 
lieved that an entirely new committee 
each year would not be able to func- 
tion as efficiently as will be required. 
Under the plan, new members would 
be named with 
three-year appointments retire. It was 
the general opinion that the mort- 
gage industry needs as strong a repre- 


committee 


each year as those 


sentation in national affairs as it is 


possible to develop. 


>> CHICAGO OFFICE: A similar 
committee is to be set up to 
more closely with the national office 
in Chicago and will consist of the 


president, vice president and immedi- 


work 


ate past president. 


>> DUES SCHEDULE: To carry 
out this program, the committee rec- 
ommended, and the board unani- 
mously approved, a new schedule of 
dues which, it is estimated, will yield 
additional revenues of around $30,000 
a year sufficient to put the new pro- 
gram into effect. This new schedule 


IS: 


>> Member firms servicing accounts 
in excess of $4,000,000 will pay dues 
of $10 monthly or $120 annually. 


>> Member firms servicing less loans 
will continue to pay $75 annual dues 
as at present. 


>> Associate members’ dues will pres- 
ently remain at $50 annually. 


>> Duplicate mailings of MBA pub- 
lications and services on the subscrip- 
tion plan, now available to members 
at $15 annually, will be increased 
to $25. 


OTHER FEATURES: The com- 
mittee, in its report, declared that 
while it did not wish to restrict or 
limit the action of future boards, it 
did recommend that future budget 
committees add $10,000 to surplus 
each year until this account reached 
$100,000. It was the opinion that an 
organization of the extent and rami- 
fications of MBA should have a re- 
serve sum of this financial 
stability and to meet unforeseen con- 


size for 


tingencies. 

A proposal to consolidate the Chi- 
cago and Washington offices was re- 
jected. 

Mr. Shutz’s committee consisted of 
A. H. Cadwallader, Jr., San Antonio: 
W. A. Clarke, Philadelphia; George 
Dovenmuehle, Chicago; Milton T. 
MacDonald, Jersey City; C. A. Mul- 
lenix, Cleveland; James W. Rouse, 
Baltimore; John H. Scott, Pittsburgh, 
and Paul J. Vollmar, Cincinnati. 
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Forward - Looking Program 
EVERY MBA MEMBER CAN SUPPORT WHOLE HEARTEDLY 


A message to members from 


AKSEL NIELSEN 


President, Mortgage Bankers Association of America 


Q)* THE opposite page, mem- 
bers will find a digest of the 
report which a special committee 
presented to your board of gover- 
nors on May 20th and which was 
adopted that 
A complete copy will be 


enthusiastically by 
body. 
sent to any member on request. 
This committee has worked long 
and diligently in this effort and de- 
serves the association’s thanks. 
Every phase of it has been care- 
fully studied; and, in the final 
effort on May 19, members worked 
about 12 hours continuously on it. 
When this program is translated 
into action, as I am sure it will be, 
I am that it 
vital turning point in the affairs 
Association. It is a pro- 
member can 


convinced means a 
of your 
gram which 
support without reservation. It will 
mean a greater Association, a 
greater contribution to the mort- 
gage industry by MBA and an or- 
ganization that will prove far more 
valuable to the 
member. My own convictions about 
each of the steps to be taken can 


every 


business of every 


be summarized as follows: 
First, the addition of the 


member of the national staff will 


new 


be of tremendous assistance to the 
Association. He will come from the 
mortgage field and will know the 


business thoroughly. He will be 
valuable in countless ways. 
Second, the additional clinics 


will be welcomed by all members. 
Mostly they will be small round 
table discussion meetings supple- 
menting our larger clinics in New 
York and Chicago and will enable 
us to bring forum discussions of 
our business right to the communi- 
most of members. I 


ties of our 


believe that in the future there will 
be almost no community anywhere 
not conveniently served by at least 
one MBA clinic. 

Third, the limited membership 
for certain institutions will answer 
a need which has been apparent 
for some time. 

Fourth, research in our field is 
badly needed. We 
good start in this effort but, under 
the new plan, we will have a pro- 
gram excelled by none. MBA mem- 
bers will at last have available to 
them the basic essential facts about 
their business, the results of past 
experience and the statistics upon 
which they can more accurately 


have made a 


base their own business decisions. 
It has been alarming that so little of 
this has been available to us before. 

Fifth, the new Washington Office 
and Chicago Office committees will 
mean a Closer relationship between 
these two offices and the entire 
membership. They will mean solidi- 
fying the efforts and activities of 
the entire association. 

Sixth, the new schedule of dues 
should be satisfactory to all and— 
for the first time—places the prin- 
cipal revenue-producing 
upon which the Association 
pends on the same sound, business- 
like basis now used by practically 


source 
de- 


all organizations. 

Dues in MBA, as compared with 
our contemporary banking and sav- 
ings and loan groups, have been 
extremely low. Many of our mem- 
bers are also members of one or 
more of these associations; and, in 
practically all instances, pay from 
four to ten times the MBA dues. 
Yet, we constantly hear that our 


group is the one to whom they look 
for their principal assistance. 


Practically all groups in our 
general field determine their dues 
by the volume of business or assets 
of the member. Our dues hereto- 
fore have always been on a flat 
basis. It is my opinion, as it was 
of our special committee, that the 
new schedule is burdensome to 
none and fair to all. 

Above and beyond this, however, 
is the greatly-increased service 
which members will receive. MBA 
members under the new program 
will receive so much more in the 
future than they have in the past 
that the slight readjustment made 
for about one-half of the present 
membership will, I am sure, seem 
insignificant. 

Members should, I believe, con- 
sider it from the standpoint of 
the few dollars additional they will 
pay and then weigh it against the 
many dollars of additional benefit 
to accrue to them. 

This program will prove highly 
beneficial in many other respects as 
well. For one thing, MBA and the 
industry will be brought closer to 
every member firm—not just the 
president or our contact man but 
everyone in the member firm. Our 
additional clinics and our new ex- 
ecutive staff member will accom- 
plish this. 

Let urge every 
study the program and ask any 
questions which occur to him. I 
believe we have made some deci- 
sions which will inaugurate an en- 
tirely new period of growth and ex- 
pansion for not only MBA but the 
industry as well. 


me member to 
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MILTON T. MacDONALD NOMINATED FOR 
1949-50 TERM AS MBA VICE PRESIDENT 


R. O. Deming, Jr., president, The 
Deming Investment Company, Os- 
wego, Kan., for president and Milton 
r. MacDonald, vice president, The 
Trust Company of New Jersey, Jersey 
City, for vice president, head the 
slate of officers and governors of MBA 
1949-50 term. Mr. Deming’s 
announced in last 
The complete slate was 


for the 
nomination was 
month’s issue 
submitted to the May meeting of the 
board of governors by the nominating 
committee headed by Aubrey M. 
Costa, Dallas, chairman, and includ- 
ing William L. King, Washington, 
D. C., George H. Dovenmucehle, Chi- 
cago, Norman R. Lloyd, Cleveland, 
and John H. Scott, Pittsburgh. 
Howard S. Bissell, Cleveland, was 
nominated for regional vice president 
and Amios Hewitt, New Haven, Conn., 
Brown L. Whatley, Jacksonville, Fla., 
Earl Linn, Des Moines, H. B. Moffitt, 
Oklahoma City, and W. R. McMur- 
ray, Portland, Ore., re-nomi- 
nated for regional vice presidents. 


were 


Four new members were nominated 
for positions on the board. They in- 
clude Frank Bell, Washington, D. C., 
John Hall, Birmingham, Ferd Kramer, 
Chicago, and Harry S. Templeton, 
Cleveland. Paul J. Vollmar, Cincin- 
nati; Aubrey M. Costa, Dallas, and 
Norman H. Nelson, St. Paul, were re- 
nominated. 

Election is scheduled at our 36th 
annual convention in Chicago, Sep- 
tember 19 to 21. 

Mr. MacDonald is a native of 
Massachusetts and attended Worcester 
Academy and graduated from Har- 
vard and the Rutgers graduate school 
of banking. He was formerly with the 
North Atlantic and Western Steam- 
ship Company, and from 1925 to 1932 
was engaged in mortgage financing 
and real estate in New York. In the 
latter year he joined the Trust Com- 
pany of New Jersey in Jersey City. He 
lives in old Greenwich, Conn. He is 
immediate past president of the New 
Jersey MBA. 


126 NEW MEMBERS 


So far in this Association year end- 
ing August 31, 126 new MBA mem- 
bers have been admitted to the Asso- 
ciation, Aubrey M. Costa, Dallas, 
chairman, told members of the board 
of governors in his report at the May 
meeting. 

Since THE Mortcace BANKER last 
published a list of new members, the 
following have been admitted: 
ALABAMA, Gadsden: H. S. Patterson, Jr. 


(Attorney ) 
Mobile: Sullivan and Mann, Inc. 
ARIZONA, Tucson: Arizona Land Title 
& Trust Company; Old Pueblo Sav- 
ings & Loan Association 
ARKANSAS, Little Rock: Fausett & Com- 
pany, Inc. 
CONNECTICUT, New Haven: 
L. Lewis 
DISTRICT OF COLUMBIA, Washing- 
ton: Cafrite Mortgage Corporation; 
The Real Estate Title Insurance Com- 
pany & The Columbia Title Insurance 
Company; Donald H. Richardson; 
United Services Life Insurance Com- 
pany 
FLORIDA, Jacksonville: Commander 
Corporation; Title & Trust Company 
of Florida 
(Continued on page 20 


Wallace 
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TASK FORCE for PROMPT TITLE CLOSINGS... 
Our TITLE CLEARANCE DEPARTMENT 


New York’s largest and oldest title 


TG&T, 


insurance company. 


Title Guarantee has now assigned a Title officer 
and special assistants to speed the preparation 


of reports for title closings. 





We call this corps of experienced “expediters” 


the Title Clearance Department. They receive ” 
‘ hex Ee P ; ‘ sy Buy YOUR Title Insurance at 


TITLE GUARANTEE 
AND 
TRUST COMPANY 
MAIN sana 176 el 
Title Insurance and Banking Offices 


reports, clear them quickly, then forward the 


papers to the Closing Department. 


The Title Clearance Department represents an- 
other significant step in our continuing cam- 
paign to provide maximum coverage and service 


at minimum cost ... another reason why so many 


6 East 45th St. 160-08 Jamaica Av. 175 Remsen St. 
| li , . ° . MANHATTAN JAMAICA BROOKLYN 
ending and investment institutions turn to 
370 East i49th St. Bridge Plaza North 19%6 Montague St. 
BRONX LONG ISLAND CITY BROOKLYN 


Title Insurance Offices 
White Plains, N. Y. 


Riverhead, Long Island 


Mineola, Long Isiand 
St. George, S. |. 





PLLC LLL LLL LLLL Lococo 


Member Federal Deposit Insurance Corporation 
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1200 ATTEND THREE 
1949 MBA CLINICS 


At the last of MBA’s 1949 
regional Clinics in Los Angeles, mem- 
area heard it 


three 
bers from the coast 
said that: 


>> There is still plenty of unsatisfied 
demand but very little desperate need 
for shelter. 


>> The home building industry has 
shaken down to a very solid basis. 


>> It will be years before there will 
be many architectural changes. 

The speaker was David D. Bohan- 
non, San Mateo, former NAHB pres- 
ident and nationally known builder. 

“Building materials, at the present 


have been adjusted to highly 
For some produc- 


time, 
competitive prices. 





J. R. Jones, vice president, Security First 
National Bank of Los Angeles on the ros- 
trum, at the opening session of Los Angeles 
Clinic. Mr. Jones headed the local com- 
mittee for MBA’s first western clinic in 
seven years. 


ers, these prices are dangerously close 
to basic costs. The present position 
of organized labor does not indicate 
a lower hourly wage rate even though 
we experience increased unemploy- 
ment,” he said. 

“We have to realize that it is quite 
normal for a merchant to display and 
for customers to do some comparison 
shopping. The one sure way of 
ting the maximum value out of 
building dollar is to continue to have 
just a little overproduction. We need 
not worry about having houses stand 
unsold a few weeks after completion. 
Nothing will sharpen a builder’s wits 
faster or force the water out, if any 
this highly competitive 


get- 
our 


remains in 


AT LOS ANGELES CLINIC: Left 
Southern California MBA and vice president, H. 


business. It will force the best in de- 
sign and customer-appeal to the fore.” 

Attendance was 163, which, added 
to Chicago and New York, brings 
total 1949 Clinic attendance to around 
1,200. It was the most active and 
successful Clinc year in MBA history, 
with more members given an oppor- 
tunity to attend one of these meet- 
ings than ever before. 

Practically all of the addresses given 
Angeles are now available to 
members as well as those given in 
Chicago and New York (see page 8). 
Members should consider these as 
supplements to THE MorTGAGE 
BANKER because if space permitted 
they would be published here. We sug- 


in Los 


to right: 





president, 


Ralph W. Jenkins, 
F. Whittle Investment Co.; MBA 
president Aksel Nielsen; W. Walter Williams, Seattle, past president of MBA and chair- 
man, CED; and William A. Marcus, vice president, American Trust Company, San 
Francisco, and chairman of ABA’s mortgage and savings division. 


gest you write for those you want. We 
will send whatever you request at no 
charge. 

The 1949-50 Association year will, 
if present plans fully materialize, open 
up an entirely new Clinic program for 
MBA members. Under it, pages 
12 and 13) our Clinics will be spread 
all over the country and those to be 
added will mostly be small intimate 
discussion groups which many find so 
valuable in exploring the problems of 
their business. Our two large regional 
meetings will be as important as ever 
for hearing the broader subjects dis- 
cussed by well known authorities; the 
smaller meetings should supplement 
them admirably. 


(see 
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IT HAS BEEN ACTIVE 
YEAR FOR THE LOCALS 


UNE finds most local mortgage 
eo? bankers associations around the 
country at the tail end of what has 
seemed to be an unusually active year 
for these groups With a few excep- 
tions, the meetings are about over 
until the Fall and most local groups 
won't resume active operation until 
after the MBA 39th annual conven- 
tion in Chicago in September 

One outstanding development dur- 
ing the vear just closing seems to 
have been broader programs and the 
adoption of the clinic-type meeting 
to the local scene Before folding 
their tents for the vacation season, 
these deve lopm«e nts were news in lov al 


mortgage groups over the country 


>> DETROIT: Members of this 
local group held an all-day and eve- 
ning clinic that attracted an attend- 
ance of more than 200. The business 
at hand was limited to VA foreclosure 
policies and procedure, FHA’s plans 
and builder-mortgagee relationships 
Rodney M. Lockwood president ot 
the National Association of Home 
Builders, and a Detroiter, told the 
Detroit members that if the truth 





could be fully established most peopl AT THE ST. LOUIS MEETING: St. Louis has always had an alert, active association 
would oppose public housing He and attendance at meetings runs anywhere from 75 on up. At a recent meeting members 
cited the California referendum as in- heard and saw an analysis of present real estate conditions via the Wenzlick charts. 

dicative of how the people vote when Top photo gives a general glimpse of the meeting with the speakers table in the rear. 


they clearly understand the issues. ; 
Lower photo shows Tom McReynolds of the Wenzlick staff, speaker of the meeting, 


. ; " “a tig? 
il N. Brownste ) : : ' - “ae 
Ph s Brownstein, of the VA in tracing the real estate indices. At his right Fred J. Freiner vice president of the Association 
Washington, who did an outstanding and to his left. George Altman, president. 
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AT THE SEATTLE MEETING: Top photo, left to right, Frank Noland, National 
Bank of Commerce; Gifford Owen, Seattle Trust & Savings Bank; Claude Ryan, Ryan 
Realty; Thomas Sroufe, FHA; Robert E. Nelson, president, Seattle MBA and with 
Washington Mutual Savings Bank; William Burnett, president, Seattle Chapter, Residential 
Appraisers, and with Continental, Inc.; Don Hedlund, Carroll, Hillman & Hedlund, Inc.; 
and James Rice, Northern Life Insurance Company. 

Lower photo, left, clockwise around the front table: E. H. Carlson, William McCollough, 
Bill Jarvis and Kenneth Morford, all of Burwell & Morford; Harold Kean, Ballard Federal 
Savings & Loan Association; Harry Baldwin, Washington Mutual Savings Bank; Paul 
Stephanus, Burwell & Morford; Earl Stanton, Seattle First National Bank, Seaboard 
Branch; and James Hodgin, Northern Life Insurance Company. 


job of explaining VA thinking about 
foreclosures at our New York Clinic, 
told the Detroit members that so far 
veterans have an excellent payment 
record and lenders should do every- 
thing within their power to keep it 
that way (see reference to a previous 
talk, page 8). 

Charles P. Besancon, assistant vice 
president, National Bank of Detroit 
and president, Detroit MBA, presided. 
Walter J. Gessell served as moderator. 

The Detroit group has set June 21 
for its annual outing at the Birming- 
ham Golf and Country Club: and if 
you plan to be over that way about 
that time, this may give you an idea. 


>> WOULD AID FHA: A number 
of local mortgage groups have taken 
action to assist FHA in avoiding a 
budgetary cut by congress which 
would curtail its service. Typical was 
the resolution by Dallas MBA, sub- 
mitted by W. A. McKinley and 
Aubrey M. Costa, resolutions commit- 
Texas 


tee. Approved, it went to 


congressmen and said in part: 
“That certain appropriations re- 
quested by FHA out of its own earn- 
ings for operation expenses for the 
third quarter of 1949 have been re- 
duced by the House of Representa- 
tives . . . it is our opinion that FHA 
has done and is continuing to do a 
good job with 


and their effective service will be re- 


a limited personnel, 


’ an i aaa oot og 
Pe 3 ah 


5 
a 
‘ gen. eS 


duced by reductions proposed, so be 
it resolved by the Dallas Mortgage 
Bankers Association, that it respect- 
fully requests that the appropriations 
requested by FHA out of its own 
funds be approved and made avail- 
able to FHA so that its effective 
services may be continued, such ap- 
propriations requested being: 


>> FHA deficiency request for 1949 
in the amount of $4,800,000. 


>> FHA request for the fiscal year 
1950 for $22,500,000. 
>> The request FHA expects to 
make soon for an additional $1,250,- 
000 for the fiscal year beginning July 
1, 1949 to carry on Title 6 opera- 
tions.” 

Detroit MBA and the New Jersey 
MBA took similar action. 


>> SEATTLE: Seattle MBA mem- 
bers met in joint session with mem- 
bers of the Society of Residential 
Appraisers with more than 100 at- 
tending. The matter at hand was a 
study of an appraisal of a 
dwelling. 

Tom Sroufe, VA valuator, Gifford 
Owen, chief appraiser, Seattle Trust 
and Savings Bank, and Claude Ryan 
of Ryan Realty Company, made up 
the panel group. R. E. Nelson of the 
Washington Mutual Savings Bank is 
president of the Seattle Association. 


case 


>> ST. LOUIS: St. Louis MBA 
members met to hear Tom Mc- 
Reynolds of the research staff of the 
Roy Wenzlick Company explain what 
is happening in real estate and what 
lies ahead. He used the famous 
Wenzlick charts to where we 
have been and where we will likely 


show 


land in real estate. 
Nearly ninety attended the meeting 
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which was closed to the press. George 
F. Altman is president of the group, 
Fred J. Freiner, vice president, George 
S. Metcalfe, treasurer and L. L. See- 
man, secretary. Governors include 
George N. McDonald, George Stolz, 
Lester Kuhs, Ed. T. Murray, Waldo 
L. Daesch, O. J. Brichler, Gordon P. 
Henderson, R. C. Obermann and the 
officers 
The St 
published 


Louis association has just 
a comprehensive roster of 
its members showing officers, per- 
sonnel of all committees, past presi- 
dents, code of ethics, constitution and 
by-laws, and the names of the insur- 
ance companies represented by mem- 


the St MBA. It is a 


most competent job 


bers of Louis 


>> MIAMI: 
Mortgage Corporation of Florida, was 
Miami 


were 


Isidoro Quitana, First 


elected president of Greate 
MBA. Other 
Lon Worth Crow, a. of the Lon 
Worth Crow Co., vice president, and 
Robert S. Kistler, of the C. W. Kist- 
ler Co.., 

Directors named were: 

Frank Strubbe, Frank Strubbe Co.; 
Frank Denton, American Title & In- 
surance Co., and Stanley Fosgate, of 
the Keyes Co. 

Action 
statutes so that recently enacted New 


officers elected 


secretary-treasurer 


to amend existing Florida 
York banking laws may be of benefit 
in providing mortgage funds for Flor- 
ida housing has been initiated by the 
Greater Miami group 

Worth 


are working with members 


Stanley Fosgate and Lon 
Crow, Jr., 
of the legislature in seeking introduc- 
tion of an amendment which will per- 
mit the releasing of large New York 
mortgage funds for use in this area. 
The hitch now holding up access 
to these funds is that the New York 
act, authorizing savings banks to buy 
mortgages in any state of the Union, 
requires that such mortgages be ac- 
quired by a New York trustee for the 
banks 
However, a 1941 


Florida statutes bars any out of state 


section of the 


trustee from encumbering real prop- 
erty in the state. 

Che proposed amendment will make 
it possible for New York savings banks 
to acquire, as long-term lenders, FHA 
and VA mortgages originated by FHA 
approved mortgagees in Florida. 


>> CHICAGO: Ability of a company 


to stay in business during the years to 





AT THE DETROIT CLINIC: Detroit MBA officers discuss VA foreclosure procedure 
with Phillip N. Brownstein of the VA, Washington, who spoke on the subject at the 


meeting. 


Left to right, Joel K. Riley, secretary and treasurer; Charles P. Besancon, 


president; Mr. Brownstein; and Hans Gehrke, Jr., vice president. 





AT CHICAGO’S FIRST EDUCATIONAL MEETING: Left to right: F. Z. Gifford, 
Republic Realty Mortgage Corp; Thomas F. Seay, Seay & Thomas; Lindell Peterson, 
Chicago Mortgage Investment Co., president of Chicago MBA; Maurice A. Pollak, 
Draper & Kramer, Inc., program chairman; Paul M. Oberndorf, H. F. Philipsborn & 


Co.; Harris S. Krensky, Milton J. Krensky & Co. 


(Real Estate News photos) 





ALSO AT CHICAGO’S EDUCATIONAL MEETING: Three members of MBA’s 


Mortgage Bankers Seminar staff. Left to right: Charles C. Barrett, Percy Wilson Mortgage 
& Finance Corp.; William L. Leighly, Dovenmuehle, Inc., seminar speaker; Helen M. 
Lawler, Chicago MBA secretary; Robert H. Pease, Draper & Kramer, Inc., seminar 
speaker, and Thomas J. Purcell, Hogan & Farwell, Inc., seminar speaker. 


come is more important in making 
than all the 
invested in its 


today 
have 


loans 
may 


industrial 
millions it 
plant or be able to show on a balance 
sheet. 

This view was expressed at the first 


educational meeting of the Chicago 
MBA by both William L. Leighly, 
vice president, Dovenmuehle, Inc., 
and Robert H. Pease, vice president, 
Draper and Kramer, Inc. They shared 
the program with F. Z. Gifford, presi- 


18 The Mortgage Banker for July, 1949 











PEOPLE AND EVENTS 





>> RE-ELECTED: Frederick P. 
Champ, Logan, Utah, former MBA 
president, as director of the U. S. 
Chamber of Commerce from the 
Ninth District for his fourth term. 


>> ACQUISITION: By Heitman 
Mortgage Company, Chicago, of 
mortgage business of Bills Mortgage 
Company, Chicago. 


>> ELECTED: John F. Austin, Jr. 
has been elected president of the T. J. 
Bettes Company of Houston, Mrs. 
Ruth R. Bettes, 
chairman of the 
board, announced. 
Mr. Austin suc- 
ceeds to the posi- 


tion held by the 





late T. J. Bettes, 

founder of the 

; Company. Frank 

John F. Austin, Jr. R Guinn, Hous- 


ton attorney, was elected a member 
of the board. Mr. Austin joined the 
Bettes firm on January 1, 1948 and 
his career prior to that had been in 
banking in Texas. 

>> MERGER: Of Clinton Title & 
Mortgage Guaranty Company, New- 
ark, and Lawyers Title Guaranty 
Company of New Jersey, under name 
of Lawyers-Clinton Title Insurance 
Company of New Jersey. Thomas E. 
Colleton, president, New Jersey MBA, 
heads the new combined institution. 

OTHER MBAS 
(Continued from page 18) 

dent, Republic Realty Mortgage Corp. 

This series of educational meetings 
is a new development with the Chi- 
cago group. The second in the series 
featured apartment and _ residential 
property appraisals. Fletcher Seymour, 
vice president, Lake Michigan Mort- 
gage Co., analyzed construction costs 
and methods of appraising new three- 
story walk-up apartments. Edward L. 
Johnson, vice president, Bell Savings 
& Loan Association, covered the prac- 
tice, lending policies and appraisal 
methods of building and loan asso- 
ciations. 

Edward M. Faherty, Jr., The North- 
western Mutual Life Insurance Co., 
gave the valuations and procedure 
employed in appraising single family 
residential property. 


>> HONORED: Robert H. Bolton, 
executive vice president of Rapides 
Bank & Trust Co., Alexandria, La., 
who is in charge of mortgage loan 
operations, has been elected vice presi- 
dent of the Louisiana Bankers Asso- 
ciation. 


>> SPEAKERS: John C. Thomp- 
son, Newark, former MBA president, 
before Real Estate Board of Newark. 
. . « C. Armel Nutter, Camden, 
N. J., Philadelphia MBA president, 
and an MBA governor, before New 
York State Association of Real Estate 
Boards. Nutter said mortgage money 
is available at “bargain rates’ and 
there will be no lack of funds for 
mortgage financing in the foreseeable 
future. 


>> NEBRASKA: Glenn Le Dioyt of 
Omaha was elected president of the 
Nebraska MBA, succeeding Lynn Cox 
of Lincoln. 

Plans have been made for the short 
course sponsored by the association 
and the University of Nebraska ex- 
tension service. 

It will be given June 17 at the 
college of agriculture. 

Attending the meeting were Cox, 
Le Dioyt, G. K. Baumgartner of Lin- 
coln, Cliff Boand of Omaha, Harold 
Besack of Beatrice, Dr. George Condra 
of the University of Nebraska conser- 
vation department, and F. D. Keim, 
F. L. Gross, Elvin Frolick, and Frank 
Miller of the agriculture 
faculty. 


college 





OBITUARY 











Louis A. Maginn, president, Ma- 
ginn Company, Inc., St. Louis, and 
director of the St. Louis MBA, died 
unexpectedly of a heart attack after 
a golf game. He was a past president 
of the St. Louis Real Estate Board 
and at one time served as treasurer of 
the Realtors’ Washington Committee. 


>>SAN FRANCISCO: Eugene S. 
Cox of the Pacific Mutual in San 
Francisco has been elected president 
of the Northern California MBA, 
succeeding William Aydelott, presi- 
dent, William Stanwell Company. 
Willis R. Bryant, American Trust 
Company, was elected vice president 
and Willis M. Holtum, Equitable Life 
was named secretary. Harold D. Ede- 
len, Northwestern Mutual Life, was 
named treasurer. 





IF YOU WANT THE BEST 
“ON THE GROUND" 
NORTH SHORE 
MORTGAGE REPRESENTATION 
AT SENSIBLE RATES 
For All Types of Property 


CONTACT 


COONLEY and GREEN, Ine. 


FIRST MORTGAGE BANKING 
Since 1898 


INQUIRIES SOLICITED 


508 DAVIS STREET 
EVANSTON, ILLINOIS 



















734 No. 4th St. 


STATEWIDE 
TITLE INSURANCE SERVICE 
for over 30 years 














ll A Wisconsin Company and a Unit of Wisconsin Bankshares Corporation 
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Miami: Moore & Slack Mortgage Com- 
pany 
l'ampa: Davis-Wright Company, Inc. 
GEORGIA, Atlanta: Rankin-Whitten 
Realty Company 
INDIANA, Crown Point: 
Title Company 
Goshen: First National Bank of Goshen 
Indianapolis: Union Federal Savings 
and Loan Association 
IOWA, Des 
Company 
LOUISIANA, Baton Rouge: Fidelity Na- 
tional Bank of Baton Rouge 


Lake County 


Moines: Grimes Investment 


MICHIGAN, Detroit: Smith-Bisschop & 
Co 

Greenville: First State Bank of Green- 
ville 


MINNESOTA, Minneapolis: The Mar- 
quette National Bank 
MISSOURI, St. Louis: Roosevelt Federal 
Savings and Loan Association 
NEW JERSEY, Garfield: First National 
Bank in Garfield 
NEW YORK, Buffalo: 
Loan Association 
New York City: Dollar Savings Bank 
of the City of New York; The United 
States Life Insurance Company in the 
City of New York 
Peekskill: Peekskill Savings Bank 
NORTH CAROLINA, Charlotte: The 
Union National Bank of Charlotte 
Durham: Home Security Life Insurance 
Company 
OHIO, Columbus: Leon S. Friedman 
Toledo: Gill Associates, Inc. 
OKLAHOMA, Tulsa: National Mortgage 
Company, Inc. 
RHODE ISLAND, Providence: 
Savings Bank in Providence 
TENNESSEE, Nashville: Tennessee Title 
Company 
TEXAS, Lubbock: Read & Denman 
San Antonio: Investors Syndicate 
VIRGINIA, Norfolk: Norfolk Federal 
Savings and Loan Association 
WASHINGTON, Seattle: Coast Mort- 
gage & Investment Company; Spark- 
man & McLean Company 
WEST VIRGINIA, Martinsburg: A. Love- 
lace Starliper Agency 


Erie Savings & 


People’s 


GOVERNMENT vs. PEOPLE 


(Continued from page 5) 


and self-supporting system of insuring 
privately made mortgage loans. 

Too often we now hear and see 
indications that FHA is governed by 
expediency in what it does. The up- 
ward adjustment in the amount of 
Title II loans with the expiration of 
Title VI Section 603 loans, sugges- 
tions of their programming of hous- 
ing supply and discouraging of con- 
version of Title VI commitments to 
Title II loans, are other examples 
often pointed to. We have had a ris- 
ing market now for many years and 
the degree of market risk in mortgage 
lending is probably at its height. Now 
is no time to substitute a crutch for 
our individual judgment. The FHA 
program should be restored to its 
early purpose. 


>> RATE POLICY: It is difficult to 
consider the part of government guar- 
anteed and insured mortgage lending 
without referring again to the broad 
interest rate policy that has been 
pursued to drive rates to a low level, 
to maintain them there, for the twin 
purpose of minimizing the service 
charge on our national debt and en- 
courage investment expenditures by 
business to maintain a high level of 
activity. This policy needs to be re- 
vised to take into account that in 
periods of inflation the supply of 
credit must be curtailed and such an 
operation cannot be carried out with- 
out permitting some rise in interest 





PERSONNEL 


OPENING IN FLORIDA FOR 
CASUALTY UNDERWRITER 
For man with broad experience, there 
is opening as Casualty Manager with 
large local general insurance agency. Ex- 
perience should be both agency and com- 
pany. Please give full details age, marital 
status, experience, education, references. 
Box 181, Mortgage Bankers Association of 
America, 111 W. Washington St., Chicago 
2, Il. 


SERVICE MANAGER-CONTROLLER 

Have set up complete systems for servic- 
ing FHA, GI and conventional loans with 
view to increasing servicing profits; fully 
conversant with corporate accounting, tax 
and audit procedures. Excellent refer- 
ences. Address replies to Box 182, Mort- 
gage Bankers Association of America, 111 
W. Washington St., Chicago 2, IIl. 











Comptroller, mortgage analyst and sys- 
tematizer. Twenty years mortgage financ- 
ing experience. Resumé available. Write 
Box 184, Mortgage Bankers Association of 
America, 111 W. Washington St., Chicago 2. 


20 


rates to occur. The attitude of the 
VA in this respect, and also the FHA 
on certain classes of loans, has not 
been too realistic. If monetary policy 
is to be employed in the interest of 
economic stability it is essential that 
interest rates be permitted some flexi- 
bility to rise in a boom and to decline 
in a depression. There needs to be 
increased recognition that low rates 
may keep down the interest on our 
national debt but, to the extent that 
they promote inflation, the public 
may pay a prohibitive cost. We must 
recognize that interest is not only a 
cost to our society but it is also an 
income. Artifically low interest rates 
put a heavy burden on the American 
people in many ways. Accumulated 
savings and venture capital are di- 
minished, higher cost of life insurance 
results, there are less funds for edu- 
cation, research and hospital care, 
higher costs or lower benefits in pen- 
sion funds, etc. A thorough re- 
examination of the national interest 
rate policy, and especially mortgage 
rate policy, particularly if any recog- 
nition is to be given to the costs of 
operation of the business, including 
some reserves for capital losses, which 
past experience has demonstrated are 
inescapable. 

We are at the crossroads and it is 
time to choose our course. Each of 
us individually, who isn’t a moral 
coward, will and must take a position. 

We have heard it said that the 
government “plays by ear,” and the 
time has come to count noses and 


make ourselves heard. 










WELL-ESTABLISHED CORRESPONDENT 


Seeks Additional Mortgage Loan Account 
in Dallas and Houston Areas 


A well-established correspondent and approved FHA mort- 
gagee, with a successful record of experience in the mortgage 
field, seeks an additional mortgage account for conventional, 
industrial and commercial loans in the Dallas and Houston 
areas. The company is fully-staffed and equipped to supply 
the best type of correspondent service. Life insurance com- 
panies, institutional investors and banks are invited to write 
in strict confidence to Box 183, Mortgage Bankers Association 
of America, 111 W. Washington St., Chicago 2. 
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A contribution to American building 


What do the crowds that have thronged Lustron 
demonstration homes mean to the building industry? 
What significance is there to the enthusiasm of the 
public for Lustron’s ‘‘new standard for living’”’ ? 


The Lustron Home is one house on today’s market that 
truly sets “a new standard for living.” Public demand has 
established its inherent value and its marketability. 

The modern method of manufacturing the Lustron Home 
has enlisted the support of many thousands of new advocates 
of mass-production techniques in housing. 

Lustron’s durability, low maintenance cost, modern features 
and advanced engineering have established its investment 
value to lending agencies. 

Lustron’s contemporary design has been enthusiastically — Washington: Throngs in the nation’s capital included lead- 
accepted by residents of established communities and provides _ ing figures in government as well as thousands of home 
seekers in crowded city. 





a new prototype for group developments. 


Lustron as an educational force in building 


Lustron’s initial contribution to building—the disassociation 
of house cost from land-and-site-improvement costs in the 
public mind—has already been substantial. 

The public is gradually beginning to accept the fact that 
every piece of ground is unique and that mass sales by the 
industrialized housing industry will accrue by virtue of a 
clearly established house price, distinguished from the tradi- 
tional Aouse-and-/ot pricing of residential construction. 

Building is beginning to think “big.” In attracting well- 
financed, completely integrated builder-dealer organizations, 
the Lustron idea has provided the means for speedy mass con- 
struction of houses in many communities. These builder-dealer 
organizations are “horizontal” in character, embracing the Milwaukee: They came... they saw... they liked it! 
functions of construction, financing, real estate and land de- = Over 90% of people interviewed at demonstration homes 
velopment. This new pattern of distribution is a real contribu- approved new advantages of Lustron’s basic ideas. 
tion to residential building, which has been long recognized 
and urgently needed. OL 





Lustron CorPoRATION, Box 2023W 
Columbus 16, Ohio 
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Chicago: On Opening 
Day, police were asked Miami: Florida likes the idea of a house impervious co 
to limit crowd since all could not scorching sunlight, salt air, termites. Lustron’s por- 
go through house before closing time. | celain enamel steel construction is a “natural” here. 





TITLE INSURANCE 


For the Mortgage Banker 


A Mortgagee’s Policy of Title Insurance, in addition 
to its protection against title losses, facilitates the sale 


and transfer of a Real Estate Mortgage Loan. 


Issuing Agents in the Following States: 


Missouri Mississippi 
Kansas Texas 
Arkansas Colorado 
Tennessee Utah 
Georgia Montana 
Alabama Wyoming 
Florida Wisconsin 


Louisiana Delaware 








KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,000,000.00 
112 East 10th St. Kansas City 6, Mo. HArrison 5040 





